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Abstract

This research aims to examine the direct and indirect influence of influencer-brand
congruence on consumer attitudes toward both influencers and brands. The study employed
a quantitative research methodology, collecting data through online questionnaires from a sample of
304 cosmetic product consumers in Thailand who followed influencers on the TikTok platform.
The samples were selected using a purposive sampling technique. Data analysis was conducted
using partial least squares structural equation Modeling (PLS-SEM). The findings revealed that
influencer-brand congruence has a direct positive effect on consumer attitudes toward influencers
(B = 0.550) and attitudes toward brands (B = 0.613). Additionally, consumer attitudes toward
influencers exhibited a direct positive effect on attitudes toward brands (B = 0.303).
Furthermore, influencer-brand congruence demonstrated an indirect effect on attitudes toward
brands through consumer attitudes toward influencers (B = 0.167). This research contributes to
the existing body of knowledge on digital marketing strategies through influencers and provides
practical guidelines for marketers to develop marketing communication strategies aligned with

target audience preferences.
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Fadudemauuaeln (Checklist wuuaunUE N SUTZAIURNE Lﬁ?j'anﬂuml,mzmaamﬁ 93U (Pre-test)
nnnguyanailalinguiegnadiuan 30 18 Famanisussfiufiiiunusiunassiianansniluly
Tunsiiunusideyaseluls

aoAkazn1sAATIzidaya

ﬂ’]ﬁﬁﬁﬁéLﬂiﬂsﬁ%@g@lﬂﬂiﬁﬁﬁﬁWiiﬂM’] Usznaudag A1aud (Frequency) wazAniosay
(Percentage) ilpaBunsdnuwaizvesimeunuuasuay uazldriads (Mean) wazdudoauuannsgu
(Standard deviation) LleugnssziuanuAnTuvesReuLUABUAL Tnsitsnsulareenidy 5 sz
#ail 1.00 - 1.50 sedutiosiian 151 - 2.50 sedutios 2.51 - 3.50 sEduUNAN 3.51 - 4.50 SeduNn
uaw 451 - 500 sEAUINNTian uasveseuasAgumATlaliaiReynusomalinreiluraainslasei

51’183%‘5’15@?18&13’88%3%’1&5% (Partial Least Square Structural Equation Model: PLS-SEM)

WNan1539e

v o 1%
mauaw%‘lﬂ%mmauLmuaaumu

v

°

AmeuiuuaeuayE Ul dumevdga S1uou 179 au (58.9%) Hengegsening 18-24 Y dmuu 236 Au

(77.6%) Teldiadedaiiou dosnda 15,000 um 1wy 143 AU (47.0%) seAUNMIANIgegaUTyans

¥

$1uau 225 A (74.0%) Saudlunisldou TikTok nnTu S1uau 198 eau (65.1%) szevaindeiiliy

Y

TikTok siefuagsening 30-60 W7 971U 108 Al (35.5%) WaeilinaunsRAMLE NSBYENaNINANUAR

Tu TikTok 985¥1I19 6-10 AU F1UIU 104 AU (34.2%) ANMEIAU
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FZAUATINANTILYBIAIINADAARDITENINNNTIBNTNANIIAMUAARAZLUTUR TIAUARYDS

v a0 v a a a o ada ¢
Huilnanisagnsedvinan1enudn uaziiruaRndnouuTuA
HANITIATIETEAUANLAATILYDIRILUIAILAONAGDITENINNENTBVENaN AU ARKAZILY

o a v a a a

sud fAedswiidy 4.22 (S.D. = 0.625) viruadvesifuilaniiivernsdvinanisanudn daade
Winffu 4.37 (S.D. = 0.495) wagvirupdsenusus faadewintu 4.23 (SD. = 0.618)

nsAATIzidaya

PAfelduumamsiinsgilunaaunislasiaineves Anderson and Gerbing (1988) sUszneusiae
2 fumou 1fun n1sUssdiuluinamsin (Measurement model) iiensaaounmauasdeyaidosdy
gaslnnaneuen (Outer model) kéa3ssifiulunalaseadna (Structural model) Wil ofuduauufsiu
voslanmanslu (inner model) Tnediseazidondsil

HansUsEulaeanisin (Measurement model)

KansinsIgiamaenndesnslu (Intemal consistency) §3dufinnsanainaimidniade
(Factor loading) westionam namsitesevinuinaogseming 0.792 - 0.865 FwinuinausianAsgLA 0.70
Armudeiuwesiaro leRasananadulssavsueannesnseuunn (Cronbach’s alpha coefficient)

HANITIATIEANUINTAIDE 52N 0.803 — 0.845 FINIUWNAINUINITFIUT 0.70 4agAIAINLT0IIUTI

Y8R UTUHS (Composite reliability: CR) @338A131INAT7 0.7 #AN1TILATIEYINUINEA10E 58NN
0.803 - 0.846 srminmuainmsgu Kaiu Fsasdldhuuvaeunuresnuideiinuaeaadesnely
(Hair et al., 2017) MsnAdaUANLATTRMIIDU (Convergent validity) InenadaunisAlA ULl TUTIU
fiarwlfinde (Average variance extracted: AVE) masiifnuinnin 0.50 (Hair et al, 2017) nans3aszs

WUINTiAN9EE1MIN 0.672 — 0.717 FINUNUTNINTFIY TIEALBEARINNTIN 1

B

A15197 1 wan1snegaulunanisIn

” o Factor Cronbach’s
UVBaAIaU CR AVE
loading alpha

AUFDAARDITENTNHNIIDNTNANNANUAALAZLUTUA (IBC) 0.803 0.803 0.717
IBC 1: §n348vEnan19nuAnizis Mizumi 1Jusn
- (% fia Y 0865
WNUINE A AULUTUATUA
IBC2: {N398vIENaN19ANUAATTII Mizumi 8
cal v ¢ 1 0.841
AEnyaiNaenATBITULUTUARUM
IBC3: {n598vidnaniannu@niizdd Mizumi Ju
0.834

Al onTiau e auna lun1TwugwUTUAGUA
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A15199 1 HaN1sNAERUlLRanISIn (e)

v o Factor Cronbach’s
VAU CR AVE
loading alpha

iruaRvasuslnandinagnssdnsnanisndnuda (ATI) 0.837 0.837 0.672
ATIL: FUARIENTIBNENGNANUAANTIY Mizumi
, 0.844
Waula
ATI2: FUARTIEVTIBNTNANWANUAANTII Mizumi
o 0.792
REERH
ATI3: FUAAIEMIIBVENGNIANUAANTIY Mizumi
. o 0.811
Wseivla
ATId: FUARTIEMTIBNTNANWANUAANTII Mizumi
4 o d 0.830
flypdnindage
VirunRTAaLUTUA (ATB) 0.845 0.846 0.684
ATBL: Mizumi \Juuususdudiiinganis 0.861
ATB2: Mizumi \Juuususdudiinaula 0.799
ATB3: Mizumi \Juuususdudiigduen 0.827
ATB4: Mizumi \Juuususdudiiginaunin 0.819

va o

fu: LIy

NIVARDUANNATATIT MU (Discriminant validity) HuaziasanaInAl Square root AVE &9a233
ANINNINAIENAUNUTTZII 19 ILUTIATIATIE HANITIATIZUNUINAT Square root AVE dALAUAIAY
anduius syrinedudslassase Wulunnunasinsuseidiuves Fomell and Larcker (1981) Langin

wuugeuniaUnsegluNATININTIIU T19821BARIRNNTIN 2

M1519% 2 Fornell-Larcker criterion

fiauUs IBC ATI ATB
IBC 0.847
ATI 0.550%** 0.820
ATB 0.780*** 0.640%** 0.827

VINeWe) ATTULLIVIKESH AB AN Square root AVE , ** p-value < 0.05, PR MIABARGITEVI NI VENG
MePUAALATIUTUA (BO), ViraRvawusinanilnedms@vsnaveen@n (AT, iraRisisdouusus (ATB)

un: {39
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nan1sUssluluwalAsEs ez sAdeUANLAgIY (Structural model and hypothesis testing)
mymswiliwaaumslasaiegismaseeniseigaudin gnldinldneimneanuduiug
SEWINAUIABUeN (Exogenous variable) wazdakusneli (Endogenous variable) Tunseunnanmsivy

Ineagyn@aUAI8I5n1T Bootstrapping 5,000 resample hagUseiluaianuanansalunisvinugveslung

" v

meAEmduTusITmenidsaes (R) vedinanigly (irupivewiuslnaniisegvsdvinansaudn

Y]

LazviruARTIsiFoLUTLA) namsAlAsIETinuIn AmnuaenadesyIeENsBVSNAMIALARLATIUTUA

K%

f8nSnanenssierirunfvesuilnanddednssdninaniaaiiuda (B = 0.550, p < 0.001) uaz

@ 1%

VirupRndseuusus (B = 0613, p < 0.001) sgiiduddeadf uavirunRvewUslnATITiservs@viva

Y
o o

MIAMUARTTBNSnanIn TR oiAuARRlsoLuTus (B = 0.303, p < 0.001) sgrsiitedAyYNIEdf

<

WANINU L aNAABUBVENAN9E DY WU AIUABAAG BITENT 1 NTIBNTNANWANUAAUALLUTUA

{5V eusomunRTil souusudlneriuvirupRvesiuslneiiisensdviwananuda (B = 0.167,

' '
aa A 1 o aada 1

p < 0.001) egiivddyniadnddiodiruaandredyanaiidnlunisnseduliguslaaiaviauad

v
'

VRfakUTUA IANLEONAT 093N VISB VNN ATNARLAzLUTURINISaYIeiFLARve I USInA

fiflsiernsidninanisenudn li¥esas 30.3 (R? = 0.303) deogluseiutiunas (Hair et al, 2021)

P

WAEANILABAARDITENINENIIBVENANNANUARLaTIUTUAkALTIAUARYRIUSTnA TR o N T8 nENa

U

MRSV NeTRUAR T sauUTUR e S eeaz 672 (RE = 0672) FeoglusgAuluna (Hair et al, 2021)

a

Imwwﬂuﬂmmmmﬂmd Troensdninanisaufnien Predictive relevance aglusgAuuiunang

ada

(Q” = 0.290) wazsiruART InBLUTUATAT Predictive relevance g luseAuge (Q° = 0.602) Al

nnassRguIdlaFunseensu fnmi 2

=0.303,Q° = 0.290

fimuafvariuilnaid
slognssBrdnane

AUAR 0.303***
0.550%**

___________________________ R? = 0.672, Q° = 0.602

ANUADARRDITLAIN
0.613***

AmsaBvwanms TiruaRNdALUTUA

ANUARLAZLUTUA

AN 2 NANINAFBUANNRFIY
VUBWA: > p-value < 0.001

w: 5338
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ANsanUsIENE

£
a o o a Ay o A

PNHAMIVIAADUALLAT UMNUNTOULIAAMN I £I38avaiUnenam I Tenuauuiguinsidy fsil

*«a

s a

AUNAFIUN 1 AIUADAAR DITENT NI NTITNTNANANUAARATUUTUAT ENTNAN1IM T

v a

AoviAUARYDINUILNATINADEMTIBYENaNIAUARA HAN1TITENUT ANNADAATDITENINNTBYENA

Y

NIANUARLATLUTUANBVENAN A TUTIUINADTIAUARvaUTInANTIRoEMTIBVENaN19ALAR 1191

\WomnilegvsdvnanismuAnlataenndesiuLuTUA lugeliRd Aty Ae AummEnYainanIenmn

:4' ada

Mynzauiuuusud waginulaidladiaenadesiuamAiveaiusud avdmalguslaafaviruafng

v a

sognsadnEnanseuAnty Msfunulasvisuliiiuinduiiaalianuddgiuanunaundusening

Y

a a I3

Avsedninanazuusud lnemnuaenndesianananduladefgalifuilaaianuaulowaziann
viraRfin el msBvEnammuAn Faileguinmginssuguslaelulssmdlneildunaniosy TikTiok
wuih minderas 60 FadulatedudannenTimesnsdvinamemuRefifimwdnualenadoatuuud
Fadumsairsszaumanifelvituduslnndndumils (sunensngamm, 2568; Marketingoops, 2567)
namsiTeiiaenndasiunuidbves Tores et al. (2019) finuiy ANUABAAGDITENINYATNAINYBA
frsdvinansnnufnuaziususinaderimunivosuslnafiirensnsadudne uonanissatuayy
NAMSI3Bv04 Belanche et al. (2021) fiuandifiuinnsdnidendmsdvsnaninnuasnadosiunusud
anunsaiunsuiuvsuduazanuisladovesiuslaaldegnaiidedndny dedunutrasuidlnfus
AR Y UDINNIRANTUNIANUADAAS BITEWI N NTB VB NALALUUTUA LN TYNUHANAYNENSIANARAT TR
HIUENTIBVENANANUAR

ARzl 2 AnudenndessEuinunIBYETaTIM AL LUSUATIBYE WA IR TS B TiAAR

| '3

NFABUUTUA NANFITENUTT A UADART DTV NEN B VENAYNAYT LA ALAERUTUAT B VS WAV ST auIn

ada '3

sevtruaRTisirewusus Hallsumensandlvedu defuslaanuingnsdvinadaumenndostunusud
Tudusne 9 1y yeBnamm anflen wazguuunissdudin asilimeiiauedudshuinsd ety
famnindefiouandussamfuntu dmaliuslnaiafmunfiiadenusud venand nisfiuusud
denliinssdvinaiiianuaonadesiunmdnualuazaurveausud Sauandlifiuiennldle

lunsiearsiuguslan derivadanisi@eulesnmanvalidanululaguilaa vinliiAnnisanda

Y

[N v

wazANSANNRFaLUTUALAMETY Bnan s LaueAUAN LN TBNENaTTANNAeRAT I TULUTUR

U
¥

szpiinnunidanazlifunslavaniiflusssund nansideliaenndesiunuideves Freberg et al (2011)

=

fnuhanuaenndesszuiegmIdyinansmuAnauaziuTuATBvENaN1ImsIreviruAR T deuUTUA
fftuliiuiavdwastenasirdladeuasmaiiausaumost3Tna uonuni wams3deues Tomes et al (2019)
ﬁaaﬁuauudﬂﬁmﬂaﬁﬁLi‘]u{]ﬁaé’ﬁiﬁumiﬂwﬁquaﬂﬁmmi%aLLasmiW@uummuﬁﬂﬁﬁaLLUium‘
MiauerUEmsBvENaMImLAn %’aﬁuwuﬁﬁﬁaﬁﬁfgﬁiaﬂﬁ’ml,l,wuﬂaqwémﬁmmma%ﬁamuﬁmaawﬁwa
ynsnuAn lnetinmsnanamslianuddayfumsdndeninsdvinaniauaonndosiunusudlunanedia

dieafansuinfuariimuviruafiidauinvessuslaaiiseuusud
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£ a

ammm‘w 3V|ﬂUﬂm“UE]\‘1NUiIﬂﬂd ammaawawamamwmﬂmamﬁwamﬂmamamﬂuﬂmﬁ FOLUTUA

Y

1%

namsiTemu fireRvesfuslaefitiverdmsBvnamnenniAed Sy namnmsad auansevieunifisireuusus
fatleaileunanideduslandviaundiifdedusdvinamenufn biiesdummdureuluyadnam
asziilalunnuiBing viemsveusuludmuvesinsdvsnameanuAniu axdwalifuilng

TuwrlunavUssdunusua N msdninanenuanduausluguingiy nannae dnisaieleu

aa

anufAniiAaingnssdvsnanisnnudaluguusudiimnivitiiaus uenani Wefuslaaiiviaundiia
sofnsaBrEnanisnudn wnwiinasinnudeiulunsindulauasawAnivresnsdvinady
dsnalviduugimionsiidudwesivssdvinansnrwAniauindefio uastnaulaundy
Tuanemesfuslng Teasilugnisianvimnfiifdenususdlésumauusi namaidedaonndasi
uAToves Belanche et al. (2021) Auandlsiiiiuin AnuaenndosseminauusuduaznsBvnamenuin
Sodulladoddniiviesnsesulsydvs mmeesmsdeasmmsnana Sneddiunumddalumsiasiads
viauaRvosuilnafifiderouususvesnguitimeneldosidintuasddu wasdmenadostunanisiduves
Till and Busler (2000) A@eAARDITENINUUTUA LazEnTidvEnadalaensianisiuiiasinuai

Milsouusud sEAUTRIANdonAdes gdhelaiuasaulnYetioveddu Funegaizdilig

1Y o o o Y

rusdlaeriintulumyiuslom egnfitdedfey Tefunuanmsideliliviuisnuddyuesnsdaden

£

Avsadninanisanudeiidnmdnvainfuazlisuniseensunnnguilmue Fwzdmanonud s
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Y
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danAdoaiuauITeves Lou and Yuan (2019) finudn fuilamazuseiliuguuuuaiudnuazersual
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anlafaladuaznisiiwasiunUssilunannudnindanuaenndesiunield wasnan1s3iTeves

Ju and Lou (2022) wag Torres et al. (2019) guguin mmaamﬂaaai”mN‘Uﬂaﬂmwmmmmnamwa
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Tumsnsafuton mnidenimssdvsnameanudnilivnzay e19ananudeulowazyinlinagns
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N9AUAALATLUTUA (Influencer-Brand Congruence) lUUS UNUBIAAINNTTULAT B9d 197
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2. Forausuuglumsifonfuioly
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