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Abstract

This research aims to examine the direct and indirect influence of influencer-brand
congruence on consumer attitudes toward both influencers and brands. The study employed
a quantitative research methodology, collecting data through online questionnaires from a sample of
304 cosmetic product consumers in Thailand who followed influencers on the TikTok platform.
The samples were selected using a purposive sampling technique. Data analysis was conducted
using partial least squares structural equation Modeling (PLS-SEM). The findings revealed that
influencer-brand congruence has a direct positive effect on consumer attitudes toward influencers
(B = 0.550) and attitudes toward brands (B = 0.613). Additionally, consumer attitudes toward
influencers exhibited a direct positive effect on attitudes toward brands (B = 0.303).
Furthermore, influencer-brand congruence demonstrated an indirect effect on attitudes toward
brands through consumer attitudes toward influencers (B = 0.167). This research contributes to
the existing body of knowledge on digital marketing strategies through influencers and provides
practical guidelines for marketers to develop marketing communication strategies aligned with

target audience preferences.
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auAlunsly TikTok szeznaededildy TikTok detu uazsrurugnsdvsnanauAndifnaa
Fadudemnulaneln (Checkiist) wuvaUnUA N SUTZRINRNE L‘?‘J'mngl,t,asmaamﬁy 23U (Pre-test)
nnnguyanailalinguiegnadiuan 30 18 Famanisuspliufiiiunusiuasgufiaiunsotluly
Tunsiiunusideyaseluls

aoAkaznIsAATIzidaya

mﬁ%’aﬁ%miwﬁ%’a:ﬂaimwaaﬁmmm Usznaudag A1aud (Frequency) wazAniosay
(Percentage) ilaaBunsdnuaizyesimeunuuasuay uazldriads (Mean) wazdudonuuannsgu
(Standard deviation) LleugnssziuanuAnTuvesReuLUABUAL Tnsitsnsuladeenidu 5 sz
#ail 1.00 - 1.50 sedutiosiian 151 - 2.50 sedutios 2.51 - 3.50 sEduUNAN 3.51 - 4.50 SeduNn
uaw 451 - 500 sEAUINNTian uasveseuasAgumATlaliaiReynusomalinreiluraainslasei

5?8’3%?%’15&86@13@8171'@@U’Nﬁ"m (Partial Least Square Structural Equation Model: PLS-SEM)

WNan1539e
v o

dayanluvasgnauuuuaauay

v

AmeuiuuaeUuE U dumevdga S0u 179 A (58.9%) Tengetsewing 18-24 U iy 236 Ay

(77.6%) Teldiadedaiion dosndt 15,000 U 13U 143 AU (47.0%) seAuNsAnwgegauTyans

[

$1uau 225 A (74.0%) Tauilunisldau TikTok nnTu S1uau 198 Au (65.1%) szezaindeildy

Y

TikTok siefuagsening 30-60 W 31431 108 AU (35.5%) Uagll TN IAAMUINTIBNENan1ANLAn

Tu TikTok 985¥1I19 6-10 AU F1UIU 104 AU (34.2%) AEIAU
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FZAUATINANTILYBIAIINADAARDITENINNNTIBNTNANIIAMUAARAZLUTUR TIAUARYDS
v a0 v a a a o ada ¢
Huilnanisagnsedvinan1enudn uaziiruaRndnouuTuA

HANITIATIETEAUANLAATILYDIRILUIAILAONAGDITENINNENTBVENaN AU ARKAZILY

o a v a a a

sud fAedswiidy 4.22 (S.D. = 0.625) viruadvesifuilaniiivernsdvinanisanudn daade
Winffu 4.37 (S.D. = 0.495) wagvirupddsenusus faadewintu 4.23 (SD. = 0.618)
nsAATIzidaya

PAfelduumanmsiinsgilunaaunislasiasnewes Anderson and Gerbing (1988) sUszneusiae
2 fumou 1fun n1sUssdiuluinamsin (Measurement model) iiensaaounmauasdeyaidosdy
gaslnnaneuen (Outer model) kéa3ssifiulunalaseadna (Structural model) Wil ofuduauufsiu
voslanmanslu (inner model) Tnediseazidondsil

HansUsEulaeanisin (Measurement model)

Kansinsziamaenndesnsl (Intemal consistency) §3ssfiansanainanimidniade
(Factor loading) westiofana namsiiaszvinuindleteg seming 0.792 - 0.865 Fwinunausiannsgui 0.70
Armuideiuwerieson InefinsananAdulssavsueanivesnsewutn (Cronbach’s alpha coefficient)
NanTAATIEEnUITIA1eg5EMINg 0.803 — 0.845 FarnuinasinnsgIud 0.70 wagArAuTesiusam
Y8R ILUTUHS (Composite reliability: CR) @338A11INATT 0.7 HAN1TILATIZYINUINEA108 52NN
0.803 - 0.846 srminmuainmsgu Kaiu Fsasdldhuuvaeunuresnuideiinuaeaadesnely
(Hair et al., 2017) MsnAdaUANLATTRMIIDU (Convergent validity) InenadaunisAlA ULl TUTIU
fiarwlfinde (Average variance extracted: AVE) masiifnuinnin 0.50 (Hair et al, 2017) nans3aszs

WUINTiAN9EE1MIN 0.672 — 0.717 FINUNUTNINTFIY TIEALBEARINNTIN 1

B

A15197 1 wan1snegaulunanisIn

” o Factor Cronbach’s
U CR AVE
loading alpha

AUFDAARDITENTNHNIIDNTNANNANUAALAZLUTUA (IBC) 0.803 0.803 0.717
IBC 1: §n348vEnan19nuAnizis Mizumi 1Jusn
- 1 fia Y 0865
WURINZaN UL UTUAR UM
IBC2: {N398vIENaN19ANUAATTII Mizumi 8
cal v ¢ 1 0.841
AEnyaiNaenATBITULUTUARUM
IBC3: §n598vSnanisanudniists Mizumi 1du
) 0.834

Al oniiau e aana luN1TwUgRUTUAGUA
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A15199 1 HaN1sNAERUlLRanISIn (e)

v o Factor Cronbach’s
VAU CR AVE
loading alpha

iruaRvasuslnanliagnssdnsnanisndnuda (AT 0.837 0.837 0.672
ATIL: FUARIENTIBNENGNANUAANTIY Mizumi
, 0.844
Waula
ATI2: FUAAIENTIBNENGNANUAANTIY Mizumi
o 0.792
REERH
ATI3: FUAAIEMIIBVENGNIANUAANTIY Mizumi
. o 0.811
Wseivla
ATId: FUARTIEMTIBNTNANWANUAANTII Mizumi
4 o d 0.830
flypdnindage
VirunRTAaLUTUA (ATB) 0.845 0.846 0.684
ATBL: Mizumi \Juuususdudiiinganis 0.861
ATB2: Mizumi \Juuususdudiinaula 0.799
ATB3: Mizumi \Juuususdudiigduen 0.827
ATB4: Mizumi \Juuususdudiiginaunin 0.819

va o

fu: LIy

NSNAFBUANNATATITLUN (Discriminant validity) UuRE#ia1504197nAT Square root AVE @Al
ANINNINAIENAUNUTTZII 19 ILUTIATIATIE HANITIATIZUNUINAT Square root AVE dALAUAIAY
anduius syrinedudslassase Wulunnunasinsuseidiuves Fomell and Larcker (1981) Langin

wuugeuniaUnsegluNATNINTEIU S19a2IBARINNTIN 2

M1519% 2 Fornell-Larcker criterion

fiauUs IBC ATI ATB
IBC 0.847
ATI 0.550%** 0.820
ATB 0.780*** 0.640%** 0.827

VINeWe) ATTULLIVIKESH AB AN Square root AVE , ** p-value < 0.05, PR MIABARGITEVI NI VENG
MerUARLATIUTUA (BO), ViraRvawfusinanilnermsdvsnaneena@n (AT, iraRisideuusus (ATB)

= I
N {8
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nan1sUssluluwalAsEs ez sAdeUANLAgIY (Structural model and hypothesis testing)
mywswiliwadunslasEsaesMaseemieeigaudm gnidtnldiverinneanuduiug
SEWINAUIABUeN (Exogenous variable) wazdakusneli (Endogenous variable) Tunseunnanmsivy

Ineagnn@aUA8I5n1T Bootstrapping 5,000 resample hagUseliuairnuansalunisvinuigvedluna

[ " v

meAEmduiusIdmenidaes (RY) vedinaniglu (runfves]uslnaniidensadvsnamninudn

Y]
a

WaiAUARTIIAOWUTUR) HANTIATIZANUIN ANLADAADITENINEMTIBNENaNIANUAAKAZIUTUA

fidnsnanmsesevirunfivesuslaafidaegnssdninanisainuda (B = 0.550, p < 0.001) uaz

N o v

upRndnewusus (B = 0.613, p < 0.001) egfitiuddaadia uasvirunRvejuslnaTifiservs@viva

Y

38

' 3 o w

MIAMUARTTBNSnan TR oviAuARlsoLuTus (B = 0.303, p < 0.001) pgnsildodAgyN19@if

o

WANINU L aNAABUBVENAN9E DY WU AIUABAAG BITENT 1 NTIBNTNANWANUAAUALLUTUA

Anfiseuusudlngr niruaRveusinaniisedvsdvsnansenudn (B = 0.167,
p < 0.001) 9gadiviedFgy

TvSwandeusieviFun ]
meadageiedmiruaanirefiyaraiidlunisnseduligusloaiaviauad

v
' '3

VAfaLUTUA NeTlANLEonAT 09T NI NENIBYENaNANLAALAELUSUAANINTIIIeYIFLARvR I UTINA
NilsiernssdnSnanisnuda lasesay 30.3 (R® = 0.303) eegluszduuiunand (Hair et al, 2021)

WAEANILABAARDITENINENIIBVENANNANUARLaTILUTUAkALTIAUARYBIUSTnAslR o N T8 nENa

MeruARAINSIIINeViFuAR ISR W Seeae 67.2 (R = 0672) Feeg lusvnuliuna (Hair et al, 2021)

Ao v a a

lngfvinupivesuIinailnensdninaniaauaniian Predictive relevance agluszauiiunan

' v
ada 1 2 [

(Q” = 0.290) wazsiruART InBLUTUATAT Predictive relevance g luseAuge (Q° = 0.602) Al

nnaunAgIudalasunseeansy A 2

R’ = 0.303, Q” = 0.290

fimuafvaiuilnaid
slognssBrinanie

ALUAR 0.303%**
0.550***

___________________________ R? = 0.672, Q° = 0.602

ANUADARRDITLAIN

0.613***

AmsaBvwanms FiAuARNilnoLUTUR

ANUARLAZLUTUA

AN 2 HANSVINEBUALLFAFIY
VUBWR: *** p-value < 0.001

= Y
N {8

BVEWAVDIAINFINATDITENINNIBYENAIAUAALATIUTUR

vuuwanwasu TikTok Nilkaderiruafvasuilnalugnavnssanaiasdions



M9EATINYINITIANG Journal of Management Sciences

UAINYIRBLNYATATERS Kasetsart University

Ui 4 2l 1 unsieu - Tquisu 2568 Vol. 4, No. 1, January - June 2025

ANsanUsIENE

PNHANSVIARBUALLAFILAUNTOULIANNTITE {338avaRUTeNan s TemuauRgIum Iy sl

AUUAFIUT 1 ANABAASBITENI L NTITNTNANNANUAALALLUTUATINT HAN19ATS

AoviruARYDIUILNATIEABEMTIBVENaMIANUAN NaNTITENUT ANNADAATDITENINNENTBYIENA
NIANUARLATLUTUANBVENAN A TUTIUINADTIAUARvaUTInANTIRoEMTIBVENaN19ALAR 1191

\WomnilegvsdvsnansnnuAnianudenndesiuwusudlugedlAd Aty As Aumnanyainianenmn

o

:4' ada

Mynzauiuuusud waginulaidladiaenadesiuamAiveaiusud avdmalguslaafaviruafng

v a

ofnsdvdnameruAaiy nsAunuiasvieuliiuinduilnabinuddgduanunaundusening

U

a a 3

Avsedninanazuusud lnemnuaenndosianananduladefgalifuilaainanuaulavazimu
viraRfin el msBvEnammuAn Faileguinmginssuguslaelulssmdlneildunaniosy TikTiok
wuih minderas 60 FadulatedudannenTimesnsdvinamemuRefifimwdnualenadoatuuud
Fadumsairsszaumanielvituduslnndndumils (sunensngamm, 2568; Marketingoops, 2567)
amsiTeiiaenndosiunuidbves Tores et al. (2019) finuin AUABAATDITENINYATNANYEA
frsdvinansnnufnuaziususinaderimunivosuslnafiirensnsadudne uonanissatuayy
NAMSI3Bv04 Belanche et al. (2021) fiuandifiuinnsdnidendmsdvsnaninnuasnadosiunusud

asaiunsiudiusuduazausslaiovesuilaaldegdiduddey dofunutreduiddliiuds
AEAUBINTAANIUNANLADARAR BITEII A VITB VB NALAZUUTUA LN TV NUKANAY NS NTHAIAAT TR
HIUENTIBVENANANUAR

AUUATIUN 2 ANUADAASBITEVINANTBVENANANUAALSL LUTUAN BVENAT M T 0V ALAR

| '3

NFABUUTUA NANFITENUTT A UADART DTV NEN B VENAYNAYT LA ALAERUTUAT B VS WAV ST auIn

ada '3

sevtruaRTisirewusus Hallsumensandlvetu defuslaanuingnsdvinadaumenndostunusud
Tudustn 4 wu yrdnam Anflen wasgtuuunsidiuin ashlimetiaueiudsuinsadvisnadu
famuindefiouandussauvfuniu dmaliuslnafafmunfiiddenusud venand nisfiuusud
\denlinsidvsnaiidanuaenndesiunmdnualuazguiivesusud Suansiifiufennuldla

lunsiearsiuduslaa Fedrwadrenswenlesnmdnealndalaululaguilan vinliiAanisandd

[N v a

wazANSANNRsaLUTUALANETY BTN s aueAUA N LN SBNENaTANNAenAT DI TULUTUR

U
£

szpiinnunidanazlifunslavaniiflusssund nansideliaenndesiunuideves Freberg et al (2011)

=

NUIIANINADAARDITE NI NENTIBNENANANUAALALILUTUATIB VSNV N TR DTIALAR T AR U UTUA

'
=

fftuliiuiavdwastenasirdladeuasmaiiausaumost3Tna uonuni wams3deues Tomes et al (2019)
ﬁﬂaﬁuauudﬂﬁﬂuﬂﬁﬁﬁLﬂuﬂﬁaﬁﬁiﬂumsmsﬁquaﬂiiumi%uaLLasmsﬁ@ummmﬁﬂﬁﬁiaLwiué
fihiauormgnsdvinamenufa fefumuiiteddgpomemaununagysmraanavar s visna
YNIAIAR ImstIﬂmimmmmﬂﬁmmﬁﬁmﬁumiﬁmﬁaﬂ{g’ma%mﬁwaﬁﬁmmaamé’aﬁuLwiuﬂ"lwmaﬁa

vaa o o a

WieasensiuinauasimunviruARigsuInveuslnandsauusun

U

BNENAVDIANHINATRITNINENI BT NATIAMUAALATIUTUR

uuunannasu TikTok Nilnasevinuafivasifuslnalugnsunssuniosdians

g9/93ed



Page77

M9EATINYINITIANG Journal of Management Sciences

UAINYIRBLNYATATERS Kasetsart University

Ui 4 2l 1 unsieu - Tquisu 2568 Vol. 4, No. 1, January - June 2025

£ a

ammm‘w 3V|ﬂUﬂm“UE]\‘1NUiIﬂﬂd ammaawawamamwmﬂmamﬁwamﬂmamamﬂuﬂmﬁ FOLUTUA

Y

1%

namsiTemu fireRvesfuslaefitiverdmsBvnamnenniAed Sy namnmsad auansevieunifisireuusus
fatleaileunanideduslandviaundiifdedusdvinamenufn biiesdummdureuluyadnam
asziilalunnuiBing viemsveusuludmuvesinsdvsnameanuAniu axdwalifuilng

TuwrliunavUssdunusua N msdninantsanuAadnauslugeuingiy nanfe dnisaieleu

aa

ﬂ’J’]ﬂJi?{ﬂ‘l’lﬂﬁ]’?ﬂN‘VﬁﬁE]‘V]ﬁ‘Wﬁ%Nﬂ’J’]llﬂﬂ‘lUﬁLLU‘JUG‘M‘W’JHW’W‘U’]Lﬁua UaNNY LZLIE]NUiIﬂﬂlWlﬂ‘Uﬂ ‘1/|d

G]E]NV]NE]VISW@MNWN&JF"IW ‘W’JﬂL‘U’Wllﬂﬁ]ullﬂ’ﬂllL‘UE]@JUIHFY]SG]@?MIR] e F"I’J’WNF"I@L‘VIU“U@QNV]NEWISW@HU

a

danaliduuginion1siiaudvesnssdninansanudadinaindede uaruiaulanniy
Tuanemuesfuslng Ssasiilugnsianvimnfiiadenususdldsumauusi somidedaonadasi
uAToves Belanche et al. (2021) Auandlsiiiiuin AnuaenndosseminauusuduaznsBvnamenuin
fodulladoddniitiesnsyiuusyans nmussnsdeamimsnana Snsddiunumddnlunmsiesuadns
viauaRvosuilnafifiderouususvesnguitimeneldosidintuasddu wasdmenadostunanisiduves
Till and Busler (2000) A3L@0AANDITENINUWUTUA LazENIIBVEHAdmalagnswan1sTuiiasimuai

Nilsouusud sEAUTeIANdonAtes Ngsdshelauaianundeiiovesdud Funeigaaziilig

U o v v

ausdlaeriintulumyiuslom egnsfideddty defumuannnsideildiiuinuddyuensinden

17

AvsadnEnanisanuAeidnmanvalnfuazldsuniseensunnnguilmuie Fwzdmwanonnud s

YBINTHDAITNITAANABALNNTAS IV AUARTNARDUUTUA

saa
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NUR
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Y
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v a

ﬁ@iawsqawﬁwammmmm ‘VN‘H mmuaﬂmmmL:uawuﬂ,ﬂﬂimmmmaamﬂaaqﬁvmwwmqa‘wﬁwa

=b

nanuAnwasuusud ldizduiuyadnnm Afden vieguuuunmsaniudin sxdwalifuilna

Iy adas 1

fimuiruafiiddednssdninaneu anduiauniddddeieloulugnisussiiuwususiludeuan

U

a v a

nszUIUNSAsIUANENanInanazouliiuisunumdAyvewnsdninalugiusfnarsiitenles

yue
SEMI9AINAONAS DA AUARABLUTUS Tnsaudenadasiimsauazinassanutndete
uazANuLAgelavesnsdvEnamennudn JallefuslaniainudiirosmsdvEnamsnnuAnudn
T\]Sﬂlﬂwafﬂ'@L‘ﬁ@ﬂﬁéﬁﬁﬂﬂﬁLLu’ﬂﬁmﬁf\in%LﬁuLLUiuﬁﬁéﬂiﬂ@%gwaﬁuﬁ’]LﬁuaiuL%ﬂU’Jﬂﬁ’JEJ namsived
donndnsiusUITaves Lou and Yuan (2019) finudn HuslamvgUsuidugduuuanufnuazensual
YosMsBEHaN I IAnTinuRna I dmNaenadesiuluTuAAUR s desiedla lunsAnau
annladaladuaznisiluanihunUssiiunannudnindanudenaaeiuniely wasnan1s3ideves

Ju and Lou (2022) wag Torres et al. (2019) guguin mmaarﬂﬂaaﬁvmNUﬂaﬂmwmmmmqamﬁwa
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MNNTFREVISBYENaNMANUARNN MNYARNYBIEVISBYENaN 19 MARAORAR DI UATELUBIUTUA

3

WA e delouardmaliuslnafivimunfidwanwiednsdviwamenuAnuasuusud
Tumsnsafut mnidenimssdvsnameanunilivanzay o1eanmudenleuazyinlinagns
M3l MIBnEnanaNUAnUIAUTEANTAMN Gﬁaﬁuwuﬁﬁﬂ'ﬂﬁﬁ@&iamimqLquﬂaqw§ﬂ1§ma1®
HIunsBvEnannnuda Inetnnisaanaaslirudfyiumsasuanuaenndedseni e s viswa

ada

PANUARLALLUTUN DE195BUA U L B991NANUABARR BIU ILEINAR DV AUAR 717 A DL UTUARIUNTWAILN

@ v a

AUARNARBHNTIDNTNANIIANUAANDUY FIDLTIUNNUTLENSNINVBINITHBAITAITNANALABTIH

Y

JolauDLUL
1. Tataualugdmsunisumaideluly
fmﬂmamﬁ%’aﬁwudﬂmmaamé’miwdwa{g’mﬁw%wamammﬁmammuﬁﬁwam’aﬁmﬂa
vosuilna Tudwmauiadeildussesdamudiioriumninvesaruaenadossswinansadning

N9AUAAKATLUTUA (Influencer-Brand Congruence) luU3 UNU898 AAINNTTULAT BIE1819

= v

Feuszneuntsgsiaesesdesaunsathterunuillulssendldlunisnaununisaainidviarunisly

Y 9

HvsdvBwamnuAn Wngludumeunsdndendnsdvisnamernufniu aslirudAniunudenndes
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itsludunmdnuaidiuyaeanazardenditiaue esaniademaidwalaonssronissuy
wazvimuARveeluTINA WBNINNITNINTUIANUADAAGDILAT UNN1TARINAITIATIEYINGANTTY
wazeuaulavesAamugnssdninananufauiazeegisaziden ielvuilainanmsadiis
nauihmneiuinis melinsgitastefisleniadfuilaresidnimuesdesuludemiitiaue
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2. Forausuuglumsifonfuioly

winemAtetsuandiifiunnudfamosudonadesseingmsd s nan e uAnuasiu s
fifideruaivesfuilng widsidedrtnurasznisiimsfinnsuilumsnyadaoly Ysenisuan
nsfnwijatuengaudiiusyoimiuaenndomasmsdrinamaruaasuuudtusiauag
vaaiuslaa InedslulansounguiitngAnssunisnevauesveduilan n193delusuiAndsaisveny

voulwansAnelugiuusiunginssy wu n1s¥edn nisvensawuudindeuin aruiuladie

v
Y 3 v =

waznsudaduayuuusud welidlananssnuvesmuaenadedudiifinii@u Usznisiaes

Y

o

UTY

o w =

dhiaveuantsinviamylugnamnssneiosdions foraddnsasamefuansean
gramnssudu mAdeluswanmmarsUNIoULLIART LU UNTENIVENEIN T WU gRaMNISHE NS
nsviediien vissusud lensanaeuanuamsalum i luuszgndliluisnitg msvensveuiun
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