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ABSTRACT

This study aimed to (1) compare demographic characteristics of consumers influencing
purchasing decisions for woven fabric products, (2) examine consumer behaviors related to
purchasing decisions, and (3) investigate omni-channel marketing strategies associated with
purchasing decisions for woven fabric products. This quantitative research employed a survey
method, collecting data through questionnaires from 400 consumers who had previously
purchased woven fabric products via online or offline channels. The data were analyzed using
frequency, percentage, mean, standard deviation, one-way analysis of variance (ANOVA),
chi-square test, and multiple regression analysis. The findings revealed that 1) demographic
factors, including age, education level, income, and occupation, significantly influenced
consumers’ purchasing decisions for woven fabric products 2) five dimensions of consumer
behavior namely media exposure, perception, attitude, purchasing behavior, and consumer
satisfaction were significantly associated with purchasing decisions; and 3) all four dimensions of
omni-channel marketing strategy customer reach and connectivity, understanding consumer
behavior, delivering consistent and seamless customer experiences, and building customer
engagement had a positive relationship with purchasing decisions. Among these factors,
delivering a consistent and seamless customer experience was identified as the most influential
factor. The results of this study provide practical implications for woven fabric producers and
retailers operating in both online and offline channels. The findings can be applied to enhance
business operations in alignment with consumer behavior in the digital era, particularly through

the development of integrated and seamless omni-channel marketing strategies.

Keywords: omni-channel marketing, purchasing decisions, woven fabric products, Thai woven

fabric business, digital marketing



58 7161 LGgueaU MIAY 91ase A0l uazngyy) g1y

anudunuazanudrAgyvaslaym
qmammimﬁwaLLaw’hwammlw*&JﬁfuL‘f]wffﬂumﬂmmémﬁﬁwmmﬁﬁmmmwgﬁwm

Uszuna sslugnunisadnesold nsanseu uasnsasveusndnuameiausssuvesiesdu 51991y

WiSYgNgRaInnsINIEYInluie U 2563-2566 qmammiu?{waﬁﬁﬂmnamaqasmm'aLﬁaa INUI

NAGUATUAUNULUINIY IAINFNIU NTULATUIINUTEINATREARUNUAT STIuRINgANTTUEUTLAA

o a

Mdgulusmumaluladfdva wianarnssudamelngarasnasielanin 417,000 a1uunlul 2565

q

wilud 2566 yar1NFunARLade 5.9% Jeagieudsdgynuddassaiiesgnamnssuvinli
Ausznaumsivelnedndudesusuduiiosnwanuaiansatunisudei (audlnseiasugia 719,
2567)

winirgaamnssulaeTInsdyAudss wikineiudswednedindldsuanudenain

Y a

AuslaavidluuagsinsUszwe esannfitendnual asvieunideyayviesdiu wasdudui ety

Y

v o

dndnvaliuinusssy agelsfinu Yeamanseaiavesdszneunisimeswiuaindsdiin way
Liannsansvausssonginssuiuslnngafdviadiseinisauasan anusImss madseuiieuteya

wazUszaunisainsteuuulisesse fuilaaludaytuiuuniliudumdeyanudesoulal 1u

'
= aa

Facebook, TikTok kag33191n¢ L4234 Aeusnaulate Feldvisnamnnimsfiandomseenlatifie
oo ngAnssuuuumatedesna (Multi-channel Behavion) dvilviAnausimiegluaiq degsia
fmolve iesanguszneunisdiiatsanuiiezszuuiisosiuniad exnlosesmesineg Iy
nilafen

INYUNDININ Y] wuIAANgANIIN UTLNA (Consumer Behavior) 484 Solomon (2018)
osurginmsdnduladerdunannmadaiude n135u3veya uagdsvaunisainoude fedaudiunum
d1dgrengdnssulugaf3ia ameduuaAanisnaiauuulisosse (Omni-channel Marketing)
84 Verhoef et al. (2015) 1wun1sysannisyesnsssulatuazeeladlifiduniafes iteadns
Uszaunisninsd el aonades 1 eules uagsoidea Iny Kotler and Keller (2016) 36141
Uszaunsnifidvesgndlunnynduda (Touchpoint) dwalasnssientsdnaulade uazausdng
sowusud agelsinnu MnMsnumuIssanssunuI gusznaunmsinmelneddlilivsyandldnagns
wanfograduszuy weedminanudilaidadedungdnssuduilnauaznagnd nsmanauuy

o A Y

13550850 lafifinasonsdnduladesss Ussnuddyiihluglaymanide fe dilifnuidenimse

4

o

¥
A a

WeUsedny IngRnssuduslaa 5 dnu laun nslasudie n133ug viruai noAnssuns@edudn wag
Anufidlavesusiaa danuduiusiunisdnduladednestelsluuiunvesnisnaiavaegoanis

wenand delufinuninaaevegadaauii nagnsnisnatauuulisessians 4 au lawn nsideules

[ 1%

Whuslaa madilangdnssuguslan nsueudszaunisaliifegwellies wagn1sasienuyniy

v v

Auduslna fdnsnarenisdndularevesyuslaruinteesiiisdlaluuiundudinafadlng Yo9319

sanafiedu Research Gap flvAdeiifosnisifiuidy esnnisfinwfinuunlugeavnssudine



Uavenagnsnisaaimuuulisegsienidaudunusenisindulatenansosieme 59

AUl St NI IUNITHES NISHAIUIAUANKANA KSaNISAANALUUREITaIY e lulauas

o q

o

ANUEFURY “Uszaunisalsaies” dadurlavasnisnaiawuulisesse

o

Aty arudAgyveslynidedeginisiiaudile “wadnssuduilangandva” uag

Y
“nagnsnisnatnuuulisesse” fiflnasienisindulafiondnsueiimentiuiaie naanslaazidu
Usglonl@euf URlunsiawinagnsnisnainliguseneuntsiimeanunsatenleaemesulatiag

sonladldegralivsednsam aiwszaunsalineulandgnen iuanuiianelauaglonalunisdedn

'
a o o A

AaBRIUYILUNTEAUERAMNTTURNNelERANasatun1sulsiulugARIiaaL gy

Inguszanlun1Ide

1. WeawSsuiisudnuaeniussnnsmansvesuslnaiitinasenisindulavendnsimitive

LYK @

2. Wefnwnginssuvesjuslaanidanuduiusdentsindulageninduaime

a '

3. Wefnwinagnsnisnainwuulisesreniidvenasonsdnduladendnsdueiive

NTINUNIUIITUNTTU

v a

1. wuRakasNgENeiungAnssuduslaa (Cunsumer Behavior)

u

anmﬁmiﬁimLﬁuﬂalﬂﬁwﬁ’zyﬁrﬁ’mummiﬁm%ﬂasﬁu@ InguwIfnves Solomon (2018)
B5UILINANIINNTEUIUMTAUMTBYA Uszilumaien Yo wognninssundaniste Jsaenndasiu
nginssuuslnadmediinnsaseuteyaseulatiuariineudnaulade valdaunsnasureldde
nguf Stimulus-Response (S-R Theory) finesindsnseAuandessulay] i lavuiuaziia vinls

WANITABUAUDIAIUNGANTIUNITY D Fedanadonunaldeninuiinisilasudonazn1ssus

o w d

fauduiusiunisindulatesssidedAny vaugiReaiuluiAn Buyer's Black Box Model 484

Kotler and Armstrong (2018) ¥31Uadan18uen 1y 51A1 ¥aen1e waglusludu szgnuszuianani

vimuafuazauianelanely “naesdn” vesjuilarneunanmaidungfinssunisde Jeaenndoiu

a

Han1TIeAnUIWiruARuazauiavelaluduusiifidninagsgasenisdndulagedme

o Y a

InNIsIUIUNL1 msdesude N353 simuaf wavauiianele WWudadedfy
fifisnsnananisiadulad oluviunnisnainddva Tnsianizidl e usinalnelddesaulal
wag E-commerce 8819ULNINANY miL‘?Jm"usz’faa,ﬂamu?iaﬁmmaaulaﬂdmaﬁiammﬁgﬂaéﬁya way
Wqﬁmmnﬁeﬁyaasmﬁﬂ’aﬁﬁzy (Solomon, 2018; Kotler and Armstrong, 2018; Potjanajaruwit, 2023)
Beanansnosuigldtunseunginssuguilaaiideslssnisiuinuiunssuunmsiaduladeluuium
wanfasitiine uitedinmsieassndnualaud AMAMITIRILETTH LAZNITE1UILAINALAIN
Nutesmseaulal Wy Facebook uaz E-commerce finasaninudsladelnense (Yanpitak, 2023;

A QYaNA LarAne, 2565) iy 13Telilsnisesunedmudsdnanneldnseunginssuguilaa



60 7161 LGgueaU MIAY 91ase A0l uazngyy) g1y

U o

Taewfunis ysannsdeAdviafunisasauardndnualime teduasunsdnauladoognedsdulu
namAIvalneg
2. uunAnuazngufiieaiunisnatauuulisesda (Omni Channel Marketing)

nagnsn1snatakuulisessa (Omni-channel Marketing Strategy) LﬁuLLmﬁmﬁzjagimmi
Fosnseaulaiazooiladlivinusuiuegiaduszuy Woaieszaunmsaigniiiaenndosuas
Relflosmanmdunisnisde (Customer Journey) Inauwipnillesunisesuiegradmauindunis
a1 Multi-channel g Omni-channel daifuaulisessrevesszaunisaignéd (Verhoef
et al, 2015)

Tuyunesn1sdnnisavan nsvimatawuulisesseldlaissnisiivaregemis udidunis
Feulostoya 5101 Wsludu uaznsuinislifiauasandesiunnyaduiagndn (Piotrowicz and
Cuthbertson, 2014) wuIAARINAIABAAG BITUNTBUUTEAUNITAIQNAT (Customer Experience)
fleBuiedn Ussaumsaliinanmsiuiuuuesdnnvesgnmasanszuaunsneude sewiede uay
&1 (Lernon and Verhoef, 2016)

TuBssadndymmgingsy msysannstesmsegiefiussansamdleifinaudimela
aulindla uaganudalade Tasawzidedeyafinuasanouasssuuldaudie (Herhausen
et al, 2015) wonani Jadedunssuianuasmnuagiiruaisomaluladluuiunooudsiuua
Tailsvisnalaenseiennunslate (Juaneda-Ayensa et al., 2016)

INAITFUATIENITIUNTTNT19AY ansaesureladn nagnsniseatauwuulisesse
\Juyafanssuidanagnéiiysairsmnuasnndowesdoya Uszaunisal uazuinistrudesmna Taedl
“AEININANTYIANNITTEY” oy “anudulvalizesde” Wunalnddfindnduauddlate way
A543 097 %"aaamﬂa”aaﬁ’wa"ﬂgmL%qﬂizﬁ’ﬂﬁmmifﬂ“’aﬁmé‘ﬂmﬂa (Verhoef et al,, 2015; Herhausen
et al, 2015)

o o
o S o

ety TuaAdedl dauds “nagnsnisnarauuulisesne” Jadienuduianssudnagns
fafravinisfiaonndesuarroidosiutomns iteatiuayumsindulatoosadususss TasTaru
sAUsznausunsideuleadoya AmuazaInazamlasaie Ussaunsaliineios uaznsaing
ANUENTUAUANA

3. wwIRnuAzNguffeafuUszYINSAERS (Demographic)

nquiussrnnsmaniesuieindnunsiiugiuesduilon Wy e o1y eld msdnw way
013w Tuasionudeans auad wagngiingsunisde Tag Kotler and Armstrong (2018) 6uus
wianiduadosiloddglunisusdunmauazshanudlaeuunnisosfuilaausasngy eae
azviouiagUiuunsnevaussiodufuaznagnsnsnatailamieudy silimguiuszansmans

funumdAglunisivuanagnsuaznwinuisdui ivansaudungugnatvang



Uavenagnsnisaaimuuulisegsienidaudunusenisindulatenansosieme 61

2NNINUNIUITIUNTTINUI Fandsiulsznsmansiduiafefiugiuiesuisana
uanssraanginssuiuilaaldedistaiay osinme eng 518l n1sAnwn wazerdn dudinade
yiauAf ANuFean1s wazguLUUNIsABUALeH oAU UATNagNEN1TAANAT WANG s Y YinTe
Uszrnsmaniiiuind ssdleddglunsusdiunaianazimunnagnsnmanisnaisliaonndeiu
anwazlaN Iz UsLNALa N

4. LLmﬁmLaquwﬁﬁmﬁumsﬁﬂﬁﬂa%a (Purchasing Decision)

nstaduladeifunszuaumsifuilaalilumadenaudinuauiens dausznaudie
ns3uilymn MsAumdeya nsusziliuniaiion nssadulate uaznoRnssundiniste nauid ey
fla EKB Model (1355u§tlym1 msfumdoya nmsvssifiunadon nisdadulade uazwgingsu
wdin1sde) Aesuremsiedulsludnvasduduneustradusyuu saedl Kotler and Armstrong
(2018) Fi1ilaseiidmaronisiaduladousznaudiotiadonsininet wWu mssud usegdle uae
Wierund Jaduaiuynna wu 91 51eld 013w wagladlalad saufedninanisdeny 1wy nqusneds
ATOUATY WAL IRIUSITY %na”auﬁmumgﬂLtfuumslﬁaﬂLLaswqaﬂﬁmﬁ%@uanQﬁIﬂﬂ

PMMINUNIITIUNTIINUD nazvauntsTiguilafisnsanuasdendsdudmiouinis

Inefidoyaiiediundnduaiduiededdynfidvsnadenisiansan swsdunsunsunisdndulade

v
] o

lUaufamginssundinisge nisvianudlanszuiunisinduladevesyuilan lnsianigetneds
lutunoureIn1ssuideyanandmel nmswieufisumaden wagUszaunisalney uagnainiide

H1ugoanienngg astdudselevdededdunisimsisiiinagnsniseaianuulssesneiidiudqy

Tunstiduting wasdaasunisinduladenansusidmelaeeils

YBULYAVBINITIVY
n53veaseilidun193dedaUs e Tneldisnisdrsiacrunuuasuany Wednwdadesiu

noAnsIUUInALaENagnsnsnatawuulisessienilnuduiusaensindulade nandasidmelne

o £

Uszannsilalunisisdede gusinafmeilssaunisaldendniuaitive meniutoamisesulainse

Y
eowlad lnengudiegnegnirialmduduslnaiifinginssunisldnateyesnna (Omni-channel)
lunsyuiunisindulade wWelvaenadesiuinguizasAveiniside veulnsuiuiiywduduilaa

Mnedandnduaidmeinguseneunislulssnalneg lnsimuavuiangudied1981989gasves

P

Cochran (1977) fisgduanudasiusovas 95 wazAIAUARIALAG auTo8ay 5 AT 1UIUTUAN
385 (9819 warAmuANguiieg1993991uIY 400 freee Faganeuasivinzausenisinzvideya
seatfnIsanaeenan ManusIuTndayaduiunistutiadon dusiew G ngadniew w.e. 2568

FeagTounginssuguilnatuusundagdu



62 7161 LGgueaU MIAY 91ase A0l uazngyy) g1y

AUNAFIUYVDINTIVY
aunfignd 1 Jedeuszrnsmansiiuandrafudmasonisdaduladendnfuriimeves
Fuslaaiumnsnaiiy
aunfgiuii 2 dadengAnssuruilnafanuduiusdonisdnauladondntaeirimeves
Fuslaniuansetu

auudgiui 3 Uadenagnsnisnaauuulisesselidnsnadenisinduladendndngiiine

YoRUILNATILANGNSTY

Bnsaniiun1side

Funounazislumaiudoya

nsiteafaildnsdunauiiedauuliiendeautiineiy (Non-probability Sampling) lne
1438n13guuuuaznIn (Convenience Sampling) nauog19dwIusd 400 au fifekuiunis
AurusadoyadeauesiuuuuasuamiislusUuuuooulay Taswuvasuamooulavidaiiui
Goosle Forms waztnawnsw1uyoinied edsauoaula Tawn Facebook uaz Line nous unou
wuuaeuay mauynAuIzsauAIaIufianses (Screening Question) $1uu 1 4o tieBuduin
fnouneinduladendntusitinevessumdlnerutesosulativioseslar mngnouszyi
\Aede sgannsaduiunsnoutuuaeunulududaluld wimnliinede szuvazduganisnou
wuugounmleednlulf uaziIdearliihdayadinanuninszit dwmsunmsiudeyaseulad {iduld
muAuugnsutuuasuaslasnsUanuvasunuTuidleliiuugneunsumurangusiegie

Afivuald wagnsiraeuauasuiIuvesteyanoudluTiasierinieeda 1nn1suanLULaB AN

Qe

°

Viavun 911U 404 ¥ tsunuuaeunuineunduanysalaraunsatanliinseiladiuiu 400 40
AndudnsIN1smeundu (Response Rate) Soway 99.01
Uszvnsuazngudlngng

1. Usgannsitviang

v
A Y a

Uszmnsildlunsaneidsends de Q‘Uﬂmﬁ'maﬁmﬁu%%”aNémﬁm%ﬁmamawizmﬂma
Wrudoimisesulad wu ulesd weundiadu dedenuseulal wioteweenlad 1y nindu
NuLAnIALA vi3eRansTImInMIna1ainag Tagliansnszydniulszvinsiuiveuldegsdaau

2. NRUFIBEN

§338ldansnsaruinvuiadleg1dlunsallinsiudiuiuyssyinsves Cochran (1977)
Tnusmunseiuaudesiudesas 95 wazAranunamndsuiovas 5 Fdlduunniaogadusisuu
385 fmag19 g19lshinny LﬁaqmﬂmﬁLﬂmzﬁwé’ﬂﬁummu?i’aﬁ%mﬁmezﬁmimaaa@qwnqm

(Multiple Regression Analysis) H39839WA15U1ANUMNIZELVBIVUIARIDE1UNUAUAUULIAATDS

Hair et al. (2019; 2022) §4@URI1VUIANFUFI8E19AITUINNTT 10-20 1¥i1¥0931UUF U TBATY



Uavenagnsnisaaimuuulisegsienidaudunusenisindulatenansosieme 63

va v

dielinsusssnueaumsiiafiosnmuazanuindede dufu §3deTstmuaruianguiegnay
400 A WetilAIINEAILAYA e YR HANTIAT Y

in3esiioftldlunuide (Instrument and Measurement)

n53veAsedl [Wun1939i8eU5un Tneld33n153douuudisaa (Survey Research) wag
T¥uuuasuanu (Questionnaire) iiutaIssilendnlunisiiusurudoya wwuasuaiuuvsesnidy
6 @ laun (1) Ar1uAansasimauluuaauntl 91U 1 9o (2) Teyasnuaenaussiinsenans
317U 5 U8 (3) ngAnssuduilaadenagnsnmsnaiawuulisesse 91uIu 19 U8 (4) nagnsnisnana
wuuldsensefifnasionisindulade $1umn 18 4o (5) nsvviunsdnduladoniugesisooulat
F1u9u 25 70 way (6) Tolausuuziindunuuuaieila wuuaeunwldFunNITNTIvEEUANLNTS
\Failemn (Content Validity) Ima@%mmzﬁmu 3 YU fYIRTiANNEDAARDITENINTOAID L
AuingUszasAn1s33e (Index of Item-Objective Congruence: I0C) Fadlen 10C 9g/lur9 0.67-1.00
wazile 10C ladowiiy 0.89 wandliifiuiuvasuauianumngaulaydenndosiuingUszasd
209115398 Aewiluldiiusiusindeyasss

nsianezideya

YR
o

nsiassideyalun1sideasedldlusunsudniaguniadd lnsuvinsinszieandy
2 5eéu louA mslasieidoyadmssaun TaiRnisuanuasanuiuazafesasifieaiuiednuasa
Uszmnsenaniuaznginssunisonanssiimeresnguiiosns warldanadswazardmde oy
wmsgnilunsesuneseiuauAaiiudenagninismaauuulisesd suaznisindulate nsiiaTe
Yoyardaoyuy MHifonaaevanuigiunsise Tngldnsiinsizinnuuususiumadion (One-Way
ANOVA) it enpaauanuuandnsassdunsinauladoseninenguusssinseans n1svadey
laauA$ (Chi-square Test) Ll 3iAsgvimuduius szninawgAnssuguslaatunisiadulade

a

LazN1TIATIZTNNTAnee BNy AM (Multiple Regression Analysis) Lita@nw1ANdNRUSTENINg

v o o 1%

faUsaunuLUIANY Nseautudrruneannseyay 95

o



64 7161 LGgueaU MIAY 91ase A0l uazngyy) g1y

NaN1538
1. HANSIVANWAULNIUSTIINTANENS
nmsiiusuudeyaiiednviisriudnyasmasenseansvead neunuuaauay

& o o ' ' ¢ A & o o 1 o &
L‘LJ‘LJﬂQlW]Lﬂﬂ%@NWW@NWU%@QWWQ@@ﬁLaU Wi@sﬂ@\?wqﬂaﬂw‘lau UIU 400 YN AU

A1597 1 uansdwIuLaz gy dNYien1aUTEIINIMaRSURINaUAI0ENs

AnwasnUszrInsaans AN MU Souas
LN 618 97 24.25
W4 224 56.00
LGBTQ+ 79 19.75
21y 20-301Y 67 16.75
31-40 1 183 45.75
41-501 119 29.75
51-60 1 31 7.75
TZAUNITANEN NS eaes 26 6.50
USeye3 310 77.50
g UTyans 64 16.00
selesaLfou fndvdeiiu 10,000 Um 13 3.25
10,001 - 20,000 U a4 11.00
20,001 - 30,000 v 80 20.00
30,001 - 40,000 U 146 36.50
faust 40,001 v Tuld 17 29.25
21N 931wy NENNUTTIAMA 254 63.50
winnuuIvn/gnansensu 88 22.00
Usznaugsnadium a4 11.00
dniseuAlnAne 14 3.50

NANTI9F 1 WU nquiiegedulngldunands sesaaunfomeayauas LGBTQ+ ngil
91l og5ening 31-40 U uagnqusesasuife 41-50 U drunsfnwr dlugaud3agains
vauziiselddnlvgioduagszning 30,001-40,000 UM 8daNABKINAT 40,000 UM UAE 20,001
30,000 U1 d@ruerfnnuirdrulugiudisisnismientdnausgiamia sesamifontdnay

UIEoNYU §309d wazliniSew/Aindny



Uavenagnsnisaaimuuulisegsienidaudunusenisindulatenansosieme

65

2. nan13IvengAnsINYsUslnadanagnsn1snatauuulisesdavesndndueitiane

M1319% 2 uananud wazdorar Tof 1-3 Wudeyasiuwudyad

Ao

o

oy “seauge” vnefamiadon

P a v A < v o o o . o
NUSATIURARUNINNFA LLagUaN 4-5 Lﬂumaaﬂaiwummmumu (Likert 5 s¥aU) LLaAMg

ARy wardleUNIINTgIY

o

AungAnssuvasuilaa d1sdfiny Jwau Fewaz  nisuuawa
1. malinsude
1.1 dosnamsiuideyaiien dovaulayl (Fulwdt lnduaiiin) 400 53.05 gefian
fundnsiueinime
1.2 feamseauladlunsinmudeya Facebook 324 29.08 gafian
Fmansifefunanfasitme
1.3 Usznvlayannandnuaiime Tawanditugnmvonied 156 39.00 gafian
Alvieuaulanniian
2. Mysug
2.1 desaiviliidnadndasiime  delawanuUssndwiud/Bumesdn 235 5875 gafign
2.2 YadeiiiaviwasiensTusife. NSN3 288 2588 gafian
fundnsiaueiiine
3. WYRNIIINISTOAUAN
3.1 FomaNstonansasiinme doeeula (Fuled lduaiidte) 381 6077 geiiam
3.2 Ussunvwansusidmeiidento edh 281 7025 gailan
3.3 enwidlunstendnfasitime 12 ads 225  56.25 gefian
3.4 Aldanglunnsvenaneitme 501-1,000 UM 175 43.75 QQﬁQﬂ
wiawafilnsiad
AungAnssuvasuilaa a1sedfiny X SD  nsudana
4. virund wiuhmsianaeagliaenndos  4.28 054  nnilan
lalalagd maunmi nsrosandu
Audnlval wagnisdseen
5. anuiianalaveuslag welasietomseaulatl nsusnig 4.20 0.46 1N

ﬂ’J’]iJﬁiJFi’] LaZANUAI-INYDN

NanTa

31n015°99 2 wud Juslaedlngdasuteyaiferiundnineiiineniuteaniseeuladl

4 |

Tnsangdederueaulall wWu Facebook warlimud1dnyiun1ssinanndldasanniian asviewld

Fufaunmestemsiira uasenindefiovesteyalunsadiinsiud wasnsedunsinaulade
Tugrunginssunisde fuilnafiunliudendendnsusiimoniudemseaulatinnniminiiu
Taefomdondolugluvuidedndundn fanuilunisdedas 1-2 afs uagdalddedoads
1ady 501-1,000 U dmsusnuriauad nuiguslnafinnuAniusonsiamundndusiimesglu

sEAuNINian (X = 4.28, SD = 0.54) uansliiAudianuAIAnTwanIsiaIaINa1s AMAIN waz



66 7161 LGgueaU MIAY 91ase A0l uazngyy) g1y

nsviesemLdanndvd vazishuaufiesnelavesfuilnalaesmegluseiuun (X = 4.20, SD = 0.46)
Inglanizauianelasiotoaniseaulal N15USN15 AMUANAT KWAZAINAIBINVRINEAS Ul
Faazviouinvomnandauasdoyafifiarunindefefiunumddalunsaireinisiuinuen uazany
Jesfudendniuaitime uaznisinnisnagnnisnaauuulisesdefidenlossaunisalsening
Fosnseaulatiuaroorlaiannsonsuaussnrumaniwesfuilnauasatuayunisindulade
ppeeiiusedngamn

3. nan1FIenagnsnsnaauuuliseasdeniinarenisandulatendniueidne

A15197 3 uaaredenazallosuunnsgiunagnsnisnatawuulisessdeniinasenisdndulade

RERIERVE
nagnsmananauuulisessia GUEERRLLY X SD  msudawa
1. msBesloadniuslna nsthiaueduf nsdelusludu doyavesdud 419 046 nn
fAnsatumndesna
2. amuiidlavesuilan fowmunsdwheivainanyaum dinsduaue 418 047 1N
Tusludufivnanladeondntomildnni
3. MaweUUsEAUM A duled/wedlinudie FBdszRumannvane 420 046  wniign
otaraiiles MsuSMsveIin
4. nsaeeEEnuiy MIguagnAmAINvaNetemAIgNTUYeINY 416 0.47 N
Huslaa nsAnseaeunLivarnviane

e MvuanaeinIingiuy 1 = Aeuuuiign [Wauds 5 = AsuuugeEn

21NA15997 3 1U31 nagnsnrsnaauuulisosrers 4 Ay f8viwarenisiadulade
Tusedugetanun Tneduifuslaalviaudidguiniiaade msuoulssaunisaififessoilies
(X = 4.20, SD = 0.46) 5990931 Ao naidoulsatmifuslng uazauialavesuilae vauei
nsasennuyniy uifidadetesiian wifdegluseduun uandiifiuiteuaenados uas

Uszaunmsaifisusuluyndeanaduladuddysensindulatedmevewuilan

4. wan1s5338n1sanaulaesinnerudamnseaulall

A1399 4 wansAedeuazaleuuunInsgIuNan1TITeieltunisindulatedmaniutemia

L4
poulay
nsanduladedime d9zanfny X s mswlawa
1. n3¥u3daym dolavanndniusidsvsnaneauienisde msussnie 414 0.44 11N

Ddedldndnsusiimeriaanzanzanduladensequli

yiusngula

e

2. msrumdaya BYUAVDILNAALALINTIMUNYAINNAINTATIEYRINY 4.19 046 Gl

v
o

Y
713 Offline wag Online WiaUsznaunisenaula



adenagnsnisnarnuvulisesmnaiiniudusnenisanaulatenaniasiime 67

157199 4 (5ip)

nsdaduladedme aszdfey X sb  asulana
3. MsUssidiiumaden  WIgUBUIIAY AMAIN IAHEATUNIKMBNGNI1T 421 0.46 wniign
vidashnirdiauuandneiy
4. m3dnaulate mmmaInvaevestesnatsiy TusTuduseulat 420 0.46 1N
5. wginmmdinste wusthudasusingelituyeeadu maudtgmmdnisde 418 046 N

MNewme : Mruanasinisiiagiu 1 = Azuuuiign lUauis 5 = Aziuugean

3119157099 4 wudn nsanduladedmessuladluninsiveyluseduuiniswind an

g uslnaliaudrdyiunisuseiiiumaden uiniiga (X = 4.21, SD = 0.46) 5898911A0NS

€

o

Da

Y
y v

YY1V DUDNFHBNAINITIYIIT

5. Naﬂ']iﬂﬂﬂ'e)‘Uﬂllllaﬁ’]u

adulade X = 4.20) uazn1sAumdeya (X = 4.19) vuefin1ssuiUmiuasngAnssunaenisge

agfluszauanduiu wandiiiuinduilaadingfinssudadieuifisunoude wazdemdiuwaliy

5.1 anufgiuil 1 Yadeuszwnsamansnuansnsiudimasionisdndulatendninaiinaves

Auslaauansiniy

A13197 5 HANISVINEBUANLAFINAIUUIEYINTANENT

Uszynsmans Nan1AdaU nguiluAnsing
Lne wafuanenafy deasonisdaduladedh  inandawaznay LGBTO+ fszdundndulate
neflumnsneiu etnalitoddnyiiseiu 0.05  wanfausiimeganinnguumesne
21 ofiunnsneiy dwadensdinaulatodn  naueny 31-40 T 41-50 I uay 51-60 T fswdy
vefiuansnaiy egrsiifoddyilssdu 005 maedulaTendnsnsitvogeniingueny 20-30 T
wazngueny 51-60 U fezdunisinduladogeni
naueny 41-50 U
sgdunsine  seiunsEnwifiuendnedy dsmadenisen ﬂwsﬁﬂmqqm'wﬂfs‘igzym%'ﬁszﬁumiﬁmﬁu%%a
auladedmeiiuanseiu egeiltoddni wanA st megenIngiifssiunsfinu T es
56U 0.05 wagdnIU3eyaes
selddeiou  s1eldnerfouiiuansinetiu dwasens nauiifiseldoud 40,001 vl fiszdunts
dnaulatermaiiunnsatu dindulodondnstusiimeganiingusld 20,000-
ag195iTudn ”aﬁizﬁu 0.05 40,000 U LLazﬂa;mﬂzJiﬁﬁﬂﬂ'jﬂ 20,000 UM
1IN ordwiuansaiu deasionisiadulatonn ngue NI/ MiInNUIFIa M uay

o o

a Vv oA P | o
NeNuANA19TY ag1alitudAgsEau 0.05

HUsznaugsiadiud fiszdunisindulade
HAnATE g mnnuuIEenTULAY

o o o =
UNLIYU/UNANY

Mnewe): seauliedAgeadianisedu 0.05 warn TR eianuwlsUsumases (One-Way ANOVA)



68

ﬁ]’m(ﬂ’]i’N‘Vl 5 nuanIsadaunui Jaduussrnsenansi

ogilded Ay

91 NUIE

918 51-60 Udagandingu 41-50 U

191y 31-40 ¥ 41-50

Ayl WDeoRN MIAU 0iasy Ao uasngyy) 1Ay

luvanedu Tnoimevduasndu LGBTQ+ fsdunisinduladogeninumems

v

WINNIINFUUTYYINT Uaz A1n31US 93 ludusield gad

o

LA 0]

A8 YRUETSEAUNIANBIEINIUTYYIRTTIUD

feldes

U wag 51-60 U dimsdnduladogeniingueny 20-30 U uwagnqu

a

v

daduladaganinguitiiselddenndn uasnguitiisnnld 40,001 vimduliinnsdaduladogeiian

dlaisuiunnnguaneld gavihe ondniiludnledeiidma nengudisunts /minauigiavia uaz

Husznaugsisdminsdndulategendmdnauenyuuaziniey /Aindnw

5.2 anudgudl 2 Yadengdnssuduslnalianuduiusnisdnduladendndasidmeves

Auslaauansiniy

M990 6 WANTVARUANNATIUAUNGANTTUFUSIAA

Audsganssaguilaa

NaNIINA&aY

aquna

.75 0nsuée

fanuduiusiunisdndulatendndueitine

voufuslnna egraitduddtyiisysiv 0.05

JdepannevaulatuazUseianlawan

fnason1sdndulade

Mﬁwamamimaﬂwamma

dunu

usnaulade

s 20,000 UM UlUDinng

2.m35u3 fanudiiusiumsdnauladondndasivine  $3lEa5wardolawaniduiade
voufuslng agnafitfudAnfisedv 0.05 dey

3 Mg fnTIUNTT fenuduiusiunsdndulatondnsusiiine  Temiele aud wazarldseiina
voujuslng agnafitadrdyfisedu 0.05 sonssndulete

4. rund fenuduiudsonisinauladendndoniime  TauduiuiBadusssiunssadule

N

o

awdnsiueiinevesiuslng

(=

maa@u’ﬁmﬁmaﬁu (B=0.189, Sig.<0.05)

5.ANURIND1 fanuduiussenisdndulatondndueiiine  Tenuduiusdadunssiunsdeduls

N

(=

vouuslnafiseiu (B=0.794, Sig.<0.05) andnsiuiEmevesuilan

e seauteddyneadiafiseau 0.05 uarldadi Chi-square Test uaz Multiple Regression Analysis

°

INANTIA 6 WU weAnssuRUsInalanuduiusiunisinduladedinesd1aitud A

e
2

Tnon15lnsud annudeavesulatuasUseinnlavanf nannvaledisnsSwasnenisandulaie

sa v

Wudeiunisdusilasuannnisiisvesdldasaazmslavanusznduiusidunuinddagy

o
v

Yo weAnssunste Mewnsiiden arudluniste wazarlddnendsrenss duiinasens
dnanladeateiduddny uenani wamﬁmwﬁamaawmmmﬂmwum IR PRFGTRIGID
fidvswasientadadulate Tnsanz anufiswelavesiuslnadsddvinageiian uandiifuanuidn
L%ﬂmﬂwﬁamiéﬁyaﬁwmmﬁﬂﬁiyﬂdwﬂﬁaﬁ'uq mmaaa%ag‘dquaumiwmﬂsajmiﬁ'mﬁuh%a
wanfausiinvevssuilan Besmuszdunuiavisnaldsd
aumswennsainisindulatondndasitnevesiuilng luslaunisazuuuf
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